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Solid profitability in challenging market environment

Sales

• Q4 2025 organic sales were ~ 4% above PY with OE sales 
declining only slightly yoy as weaker demand from North 
America and APAC was compensated by improved sales in 
EMEA; negative FX effects of around ~ 4% yoy

• Subdued OE demand particularly in North America and APAC 
led to organic decline in sales of ~ 7% yoy in FY 2025 while 
aftermarket business developed robustly; FX effects were 
negatively impacting topline by ~ 2% yoy

Group sales
(in EUR mn)

Group adj. EBIT and margin
(in EUR mn and %) Adj. EBIT and margin 

• Adj. EBIT margin in Q4 improved sequentially due to improved 
fixed-cost absorption as well as catch-up effect from 
compensation of tariff expenses in former periods

• FY 2025 profitability was impacted by negative FX valuation 
effects; however, strict cost discipline, ongoing Haldex 
synergies and a favorable product mix underpinned again 
margin resilient business model
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~ 48%

~ 12%

~ 40%

Sales split by region and customer segment

Group sales split (by region, by customer category)
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Stabilizing OE markets and resilient profitability  

Sales

• Improved demand resulted in organic growth of ~ 11% yoy in 
Q4 2025

• Aftermarket business remained strong until the end of the year

• FY 2025 organic sales were ~ 3% below PY, in line with market 
development

• Acquisition-related sales from Assali Stefen and Tecma
amounted to EUR 23.9mn in FY 2025

EMEA sales
(in EUR mn)

EMEA adj. EBIT and margin
(in EUR mn and %) Adj. EBIT and margin 

• Adj. EBIT margin improved sequentially in Q4 benefitting from 
reallocation of intercompany charges (overhead costs) but less 
than in prior year, additionally FX effects were negatively 
impacting yoy development 

• Negative FX valuation effects during FY 2025 as well as higher 
group cost allocations were partially compensated by strict cost 
management and a favorable product mix, leading to an adj. 
EBIT margin of 8.2%
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Well-managed tariff driven uncertainty with double-digit profitability

Sales

• Q4 2025 organic sales were ~ 1% below PY, mainly due to 
purchasing restraints linked to the US trade policy uncertainties 
effecting the OE business while aftermarket business remained 
robust

• FX effects led to an ~ 8% yoy decline in sales in Q4 resp. ~ -4% 
yoy in FY 2025

• Due to low OE demand, particularly in the US, FY 2025 sales 
organically declined by ~ 9% yoy but were performing slightly 
better than the market

Americas sales
(in EUR mn)

Americas adj. EBIT and margin
(in EUR mn and %)

10.121.0 25.5

Adj. EBIT and margin 

• Adj. EBIT reflects market softness and increased depreciation 
from strategic investment in new Rowlett plant which will 
support future growth and efficiency

• Profitability in FY 2025 remained solid as lower fixed-cost 
absorption and additional costs from new tariffs in Q2 and Q3 
were offset by cost cutting activities and retrospective tariff 
related price adjustments
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Solid margin despite subdued demand due to trade-related uncertainties

Sales

• Domestic demand in India further stabilized in Q4 2025, while 
overall organic sales were ~ 3% below the PY, reflecting tariff-
related uncertainties from ASEAN trailer customers

• In addition, FX rate fluctuations were negatively impacting 
topline by ~ 10% yoy in Q4 2025

• Due to subdued trailer demand esp. in India in H1, FY 2025 
organic sales were ~ 12% below PY while FX effects led to a 
sales decline of ~ 6%

APAC sales
(in EUR mn)

APAC adj. EBIT and margin
(in EUR mn and %) Adj. EBIT and margin

• Despite lower topline compared to PY, profitability in Q4 slightly 
improved due to strict cost management

• Compared to Q3 2025, profitability was impacted by 
reallocation of intercompany charges

• 12th quarter in a row with double-digit adj. EBIT margin despite 
market softness and tariffs, ending the year with a solid 
profitability
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Contact and additional information
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Investor relations contact & financial calendar

Issuer & contact

SAF-HOLLAND SE  Hauptstrasse 26  63856 Bessenbach

Dana Unger
Vice President Investor Relations, Corporate & ESG Communications
Tel: +49 6095 301 – 949 

Alexander Pöschl
Senior Manager Investor Relations, Corporate & ESG Communications
Tel: +49 6095 301 – 117 

Marleen Prutky
Junior Manager Investor Relations, Corporate & ESG Communications
Tel: +49 6095 301 – 592 

Email: ir@safholland.de

Financial calendar and road show activities

February 18, 2026 Publication Preliminary FY Figures 2025

March 19, 2026 Publication Annual Report 2025

May 7, 2026 Publication Quarterly Statement Q1 2026

May 21, 2026 Annual General Meeting

August 6, 2026 Publication Half-year Report H1 2026

November 5, 2026 Publication Quarterly Statement Q3 2026

mailto:ir@safholland.de
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Disclaimer

*

This presentation has been prepared by SAF-HOLLAND SE (“SAF-HOLLAND”) and comprises written materials concerning SAF-HOLLAND. It is furnished to you solely for your information and
may not be reproduced or redistributed, in whole or in part, to any other person. It contains summary information only and does not purport to be comprehensive and is not intended to be
(and should not be used as) the sole basis of any analysis or other evaluation of SAF-HOLLAND or its business. No representation or warranty, express or implied, is made as to, and no
reliance should be placed on, the fairness, accuracy, completeness or correctness of any information, including projections, estimates, targets and opinions, contained herein, and no liability
whatsoever is accepted as to any errors, omissions or misstatements contained herein, and, accordingly, neither SAF-HOLLAND nor any of the members of its management board or any of its
officers, employees or advisors nor any other person shall have any responsibility or liability whatsoever (for negligence or otherwise) arising, directly or indirectly, from the use of this
presentation, or its contents or otherwise in connection with this presentation.

This presentation contains certain statements related to our future business and financial performance and future events or developments involving SAF-HOLLAND and/or the industry in
which SAF-HOLLAND operates that may constitute forward-looking statements. These statements may be identified by words such as “believes,” “expects,” “predicts,” “intends,” “projects,”
“plans,” “estimates,” “aims,” “foresees,” “anticipates,” “targets,” and similar expressions. Forward-looking statements are not historical facts, but solely opinions, views and forecasts which
are based on current expectations and certain assumptions of SAF-HOLLAND’s management or cited from third party sources which are uncertain and subject to risks. Actual events may
differ significantly from the anticipated developments due to a number of factors, including without limitation, changes in general economic conditions, changes affecting the fair values of
the assets held by SAF-HOLLAND and its subsidiaries, changes affecting interest rate levels, changes in competition levels, changes in laws and regulations, environmental damages, the
potential impact of legal proceedings and actions and the Group’s ability to achieve operational synergies from past or future acquisitions. Should any of these risks or uncertainties
materialize or should underlying expectations not occur or assumptions prove to be incorrect, actual results, performance or achievements of SAF-HOLLAND may (negatively or positively)
vary materially from those described, explicitly or implicitly, in the relevant forward-looking statement.

The information contained in this presentation, including any forward-looking statements expressed herein, speaks only as of the date hereof and reflects current legislation and the current
business and financial affairs of the SAF-HOLLAND which are subject to change and audit. Neither the delivery of this presentation nor any further discussions of SAF-HOLLAND with any of the
recipients thereof shall, under any circumstances, create any implication that there has been no change in the affairs of SAF-HOLLAND since such date. Consequently, SAF-HOLLAND neither
accepts any responsibility for the future accuracy of the information contained in this presentation, including any forward-looking statements expressed herein, nor assumes any obligation,
to update or revise this information to reflect subsequent events or developments which differ from those anticipated.

This presentation is not directed to, or intended for distribution to or use by, any person or entity that is a citizen or resident or located in any state, country or other jurisdiction where such
distribution, publication, availability or use would be contrary to law or regulation or which would require any registration or licensing within such jurisdiction. This presentation is for
information purposes only and does neither constitute an offer to sell securities, nor any recommendation of, or solicitation of an offer to buy, any securities of SAF-HOLLAND in the United
States, Germany or any other jurisdiction. In the United States, any securities may not be offered or sold absent registration or an exemption from registration under the U.S. Securities Act of
1933.

The information contained in this document has not been subject to any independent audit or review. Information derived from unaudited financial information should be read in conjunction
with the relevant audited financial statements, including the notes thereto. Certain financial data included in the document consists of "non-IFRS financial measures". These non-IFRS financial
measures may not be comparable to similarly titled measures presented by other companies, nor should they be construed as an alternative to other financial measures determined in
accordance with IFRS. You are cautioned not to place undue reliance on any non-IFRS financial measures and ratios included herein.
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