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Despite market-related sales decline, EBIT margin reached record level

FY 2024 explanation

• Sales declined organically by ~ 16% yoy

• Sales were mainly impacted by weak 
trailer and truck markets in North America 
and EMEA, partially offset by robust 
aftermarket business and acquisition-
related sales of ~ EUR 104 mn

• Adj. EBIT was only ~ 6% below PY and 
improved to 10.1% of sales based on a 
favorable customer mix effect, strict cost 
discipline as well as continued cost 
synergies from the Haldex integration

Q4 2024 explanation

• Organically, sales were ~ 21% below PY, 

• Sequential sales reduction vs. Q3 2024 
was due to extended customer Christmas 
breaks in addition to continued weak 
demand in EMEA & Americas

• Adj. EBIT margin improved due to 
favorable customer mix and strict cost 
discipline

Group sales
(in EUR mn)

Group adj. EBIT / margin
(in EUR mn and % of sales)

2,106.2
1,877

-11%

FY Q1 Q2 Q3 Q4

480.4 505.4 555.7 507.1 552.9
439.9 517.2 424

+5.2% -8.7% -20.4% -18%

FY

9.6%
10.1%

202.1 190

Q1 Q2 Q3 Q4

9.0%
9.6% 9.1%

10.7% 10.6%
9.8% 9.5%

10.3%

48.6 58.643.4 50.8 49.354.2 43.3 44
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48%

13%

39%

Aftermarket sales driven by strong market penetration & positioning

Group sales split (by region, by customer category)

44.9%

42.3%

12.8%

EMEA

Americas

APAC

48%

38%

14%

Q4 2024FY 2023

55.1%

13.7%

31.2%

Trailer OE

Truck OE

Aftermarket

Q4 2024FY 2023 49%

13%

38%

47%

40%

13%

FY 2024

FY 2024
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Favorable mix effect and cost flexibility drove margin improvement

FY 2024 explanation

• Sales were ~ 13% organically lower 
compared to PY due to low demand from 
trailer customers

• Acquisition-related sales from Haldex, IMS 
Group, Tecma and Assali Stefen as well as a 
favorable demand for aftermarket products 
partially offset the organic decline

• Strict cost discipline in order to adjust to 
lower production capacity as well as 
synergies from the Haldex integration and 
favorable customer mix effect positively 
impacted adj. EBIT and margin

Q4 2024 explanation

• Organically, sales were ~ 21% below PY due 
to continued weak OE demand whereas
underlying AM demand was still healthy 

• Strong adj. EBIT margin in Q4 due to 
favorable customer mix as well as 
reallocation of intercompany charges 

EMEA sales
(in EUR mn)

EMEA adj. EBIT / margin
(in EUR mn and % of sales)

946.3
883

-7%

FY Q1 Q2 Q3 Q4

238.8 244.3 242.0 233.3 230.9 202.6 234.6 203

+2.3% -3.6% -12.3% -14%

FY

7.7%
8.7%

73.1 77

Q1 Q2 Q3 Q4

7.9% 8.1%
7.4%

8.8%
8.0% 8.1%

7.6%

9.9%

19.8 18.418.9 18.0 17.920.5 16.4 20
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Aftermarket strength partly offsets market-related topline decline

FY 2024 explanation

• Sales were ~ 20% organically lower
compared to PY mainly due to weak
demand from trailer customers throughout
the year while demand from truck
manufacturers also suffered from mid-year
onwards

• Adj. EBIT margin improved vs. PY while the
underutilization in OE was partially offset
by robust aftermarket business and strict
cost cutting, as well as further cost savings
from the Haldex integration

Q4 2024 explanation

• Organically, sales were ~ 23% below PY

• Sales declined vs. Q3 due to seasonal
effects and constantly low demand for
truck and trailer

• While the adj. EBIT margin improved vs. PY,
it developed almost stable on a sequential
basis based on strict cost cutting as well as
a favorable customer mix

Americas sales
(in EUR mn)

Americas adj. EBIT / margin
(in EUR mn and % of sales)

890.3

747

-16%

FY Q1 Q2 Q3 Q4

189.1 197.5
244.0 208.8 244.1

179.4 213.1
162

+4.5% -14.4% -26.5% -24%

FY

10.9% 11.3%

97.0
84

Q1 Q2 Q3 Q4

10.0% 10.6% 10.2%

12.2% 12.3%
11.1% 10.8% 11.0%

21.0 30.118.9 24.9 23.025.5 20.0 18
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Continued strong adj. EBIT margin despite muted topline development

FY 2024 explanation

• Sales were ~ 9% organically lower
compared to PY which predominantly
relates to restricted government
infrastructure spending in India due to the
parliamentary election as well as a heavy
rain season in Q3 in Southeast Asia
impacting the mining industry

• Adj. EBIT margin almost on PY level with
11.7%, driven by flexible cost
management, earnings improvement in
China as well as continued cost savings
from Haldex integration

Q4 2024 explanation

• Despite slight recovery of Indian trailer
market at year-end, sales were ~ 14%
below PY organically also due to extended
plant closures in December in the mining
sector in Australia

• Hence, the profitability was negatively
impacted in Q4 compared to Q3 2024

APAC sales
(in EUR mn)

APAC adj. EBIT / margin
(in EUR mn and % of sales)

269.5
247

-8%

FY Q1 Q2 Q3 Q4

52.5
63.7 69.6 65.1

77.9
57.9

69.5 60

+21.2% -6.5% -25.6% -14%

FY

11.9% 11.7%

31.9
29

Q1 Q2 Q3 Q4

10.6%

12.1%
11.3%

12.6% 13.1%
12.0% 12.0%

10.1%

7.7 10.25.6 7.9 8.38.2 6.9 6
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Preliminary financial key figures show margin improvement despite weaker topline

• SAF-HOLLAND will publish the final, audited figures
with detailed information on segments, outlook for
financial year 2025 and the dividend proposal with
the 2024 annual report on March 20, 2025

• At the same time, the 2024 sustainability report will
be published

* Incl. Haldex contribution, consolidated as of February 21, 2023
** Incl. payments for investments in property, plant and equipment and intangible assets as well as capitalized R&D

Group 
FY 2023 
Results*

Group
Preliminary Figures 2024

as of February 2025

Sales EUR 2,106.2 mn ~ EUR 1,877 mn

Adj. EBIT margin 9.6% ~ 10.1%

Capex ratio** 2.9% ~ 3.1%
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Upcoming Capital Markets Day



CAPITAL MARKETS DAY 

I N V I TAT I O N

on March 27, 2025 at SAF-HOLLAND/ Teamlog
Germanenstraße 30, 63741 Aschaffenburg

Factory tour in Bessenbach 

09:00 CET - Registration & welcome09:00 CET - Registration & welcome
10:00 CET - Start of presentation10:00 CET - Start of presentation
13:30 CET - Start factory tour 13:30 CET - Start factory tour 

(optional) (optional) 

15:30 CET - End of event in Bessenbach15:30 CET - End of event in Bessenbach

•• Exclusively in-person eventExclusively in-person event
•• Get to know the new strategy 2030,Get to know the new strategy 2030,

presented by the Managementpresented by the Management
Board and the Regional PresidentsBoard and the Regional Presidents

•• Experience a comprehensive insightExperience a comprehensive insight
into the axle systems productioninto the axle systems production

REGISTER HERE

https://forms.office.com/Pages/ResponsePage.aspx?id=Nu9cg2-nCE67S3gbM62yQlHmAR1qOF9Nie9Pkx3oTP5UNVBRVjZWTEJQWkpPVjdHMkhBRTEwQ05YRy4u
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Contact and additional information
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Investor relations contact & financial calendar

Issuer & contact

SAF-HOLLAND SE  Hauptstrasse 26  63856 Bessenbach

Dana Unger
Vice President Investor Relations, Corporate & ESG Communications
Tel: +49 6095 301 – 949 

Alexander Pöschl
Senior Manager Investor Relations, Corporate & ESG Communications
Tel: +49 6095 301 – 117 

Michael Schickling
Senior Manager Investor Relations, Corporate & ESG Communications
Tel: +49 6095 301 – 617

Marleen Prutky
Junior Manager Investor Relations, Corporate & ESG Communications
Tel: +49 6095 301 – 592 

E-mail: ir@safholland.de

Financial calendar and roadshow activities

February 19, 2025 Publication Preliminary Results FY 2024

February 24, 2025 Roadshow London

February 25, 2025 Roadshow Zurich

March 20, 2025
Publication Annual Report incl. CSRD Report    
FY 2024

March 27, 2025 Capital Markets Day, Aschaffenburg

May 8, 2025 Publication Quarterly Statement Q1 2025

May 20, 2025 Annual General Meeting

August 7, 2025 Publication Half-Year Report H1 2025

November 13, 2025 Publication Quarterly Statement Q3 2025

mailto:ir@safholland.de
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Disclaimer

*

This presentation has been prepared by SAF-HOLLAND SE (“SAF-HOLLAND”) and comprises written materials concerning SAF-HOLLAND. It is furnished to you solely for your information and
may not be reproduced or redistributed, in whole or in part, to any other person. It contains summary information only and does not purport to be comprehensive and is not intended to be
(and should not be used as) the sole basis of any analysis or other evaluation of SAF-HOLLAND or its business. No representation or warranty, express or implied, is made as to, and no
reliance should be placed on, the fairness, accuracy, completeness or correctness of any information, including projections, estimates, targets and opinions, contained herein, and no liability
whatsoever is accepted as to any errors, omissions or misstatements contained herein, and, accordingly, neither SAF-HOLLAND nor any of the members of its management board or any of its
officers, employees or advisors nor any other person shall have any responsibility or liability whatsoever (for negligence or otherwise) arising, directly or indirectly, from the use of this
presentation, or its contents or otherwise in connection with this presentation.

This presentation contains certain statements related to our future business and financial performance and future events or developments involving SAF-HOLLAND and/or the industry in
which SAF-HOLLAND operates that may constitute forward-looking statements. These statements may be identified by words such as “believes,” “expects,” “predicts,” “intends,” “projects,”
“plans,” “estimates,” “aims,” “foresees,” “anticipates,” “targets,” and similar expressions. Forward-looking statements are not historical facts, but solely opinions, views and forecasts which
are based on current expectations and certain assumptions of SAF-HOLLAND’s management or cited from third party sources which are uncertain and subject to risks. Actual events may
differ significantly from the anticipated developments due to a number of factors, including without limitation, changes in general economic conditions, changes affecting the fair values of
the assets held by SAF-HOLLAND and its subsidiaries, changes affecting interest rate levels, changes in competition levels, changes in laws and regulations, environmental damages, the
potential impact of legal proceedings and actions and the Group’s ability to achieve operational synergies from past or future acquisitions. Should any of these risks or uncertainties
materialize or should underlying expectations not occur or assumptions prove to be incorrect, actual results, performance or achievements of SAF-HOLLAND may (negatively or positively)
vary materially from those described, explicitly or implicitly, in the relevant forward-looking statement.

The information contained in this presentation, including any forward-looking statements expressed herein, speaks only as of the date hereof and reflects current legislation and the current
business and financial affairs of the SAF-HOLLAND which are subject to change and audit. Neither the delivery of this presentation nor any further discussions of SAF-HOLLAND with any of the
recipients thereof shall, under any circumstances, create any implication that there has been no change in the affairs of SAF-HOLLAND since such date. Consequently, SAF-HOLLAND neither
accepts any responsibility for the future accuracy of the information contained in this presentation, including any forward-looking statements expressed herein, nor assumes any obligation,
to update or revise this information to reflect subsequent events or developments which differ from those anticipated.

This presentation is not directed to, or intended for distribution to or use by, any person or entity that is a citizen or resident or located in any state, country or other jurisdiction where such
distribution, publication, availability or use would be contrary to law or regulation or which would require any registration or licensing within such jurisdiction. This presentation is for
information purposes only and does neither constitute an offer to sell securities, nor any recommendation of, or solicitation of an offer to buy, any securities of SAF-HOLLAND in the United
States, Germany or any other jurisdiction. In the United States, any securities may not be offered or sold absent registration or an exemption from registration under the U.S. Securities Act of
1933.

The information contained in this document has not been subject to any independent audit or review. Information derived from unaudited financial information should be read in conjunction
with the relevant audited financial statements, including the notes thereto. Certain financial data included in the document consists of "non-IFRS financial measures". These non-IFRS financial
measures may not be comparable to similarly titled measures presented by other companies, nor should they be construed as an alternative to other financial measures determined in
accordance with IFRS. You are cautioned not to place undue reliance on any non-IFRS financial measures and ratios included herein.
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